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Buyer's Guide 

Congratulations on the decision to buy a new home! Whether this is your first time or your 
tenth, I look forward to meeting you and learning more about your needs and goals. As 
experienced real estate brokers, it's our job to guide you through the entire buying process, 
step by step, ensuring that you feel empowered to make well-informed decisions at every 
turn. Our goal is to find you a home that meets your wish list and your budget while having as 
much fun as possible along the way! 

In this buyer's guide, we have outlined what you can expect as we begin your home-buying 
journey. And, of course, please feel free to ask any questions not covered here.  

Step 1: Discovery 

The path to homeownership begins well before you start looking at homes. Your top priority 
should be finding the right real estate agent — one who is highly qualified and makes you feel 
well-prepared for what's ahead. Our first meeting is designed to get to know one another, to 
arm my team with the information necessary to serve your needs, and to provide you with a 
roadmap for success. 

In our kick-off meeting, we will: 

• Uncover your goals in buying a home. 

• Discuss your wants and needs in a house and neighborhood. 

• Review your past home-buying experiences, if any. 

• Cover what to expect throughout the process. 

• Answer any questions you might have. 

• Provide you with an opportunity to interview our team and ensure we are the right 
partners for you. 

Step 2: Mortgage Pre-Approval 

Our next step is to find a trusted local lender and get you prequalified for a home loan. By 
undergoing the prequalification process, we will: 

• Better understand the right loan terms for you. 

• Define a purchase price point that will result in a comfortable monthly mortgage 
payment. 

• Arm you with a prequalification that allows you to move quickly when we find the 
right home. 

In this stage, you'll be asked to provide detailed financial information, and it's never too soon 
to get organized. Lenders will typically ask for proof of employment, your last two pay stubs, 



tax returns and W-2s (or 1009s) for the last two years, recent bank statements and a few 
additional documents. 

The amount of money you intend to put towards a down payment combined with your 
income/target monthly mortgage will determine the size of the loan you can qualify for, and 
therefore, the home price you can afford. There are many types of loans out there, and your 
lender can discuss which will best fit your needs. 

If you haven't already, now is also the time to ensure your credit report is in tip-top shape. 
Address any errors, pay down balances if possible (if advised by the lender), and do not make 
significant purchases with credit cards or loans during this period. 

Step 3: House Hunting 

Now that the proper preparation is in place, we can start the fun part — finding the right 
home for you! 

Using the information collected in steps 1 and 2, We will search for properties that fit your 
criteria and notify you the instant they become available. We'll review online listings, and 
when a home sparks your interest, we will set up a showing to tour the house in person. In 
these tours, we will be able to offer our opinion on value and investment potential for the 
neighborhood, and gauge whether or not the property accomplishes your purchase goals. 
Sharing our ability to envision a property's potential and spot diamonds in the rough is 
especially helpful to buyers at this stage. 

It's not uncommon for us to kick off the house-hunting process with a "marathon day" in which 
we tour as many homes as possible so that you can become acclimated to what is currently on 
the market. Moving forward, we will continue searching for and visiting homes until we find 
"the one" and can make an offer. 

Step 4: Writing the Offer 

Once we've found your dream home, we'll collaborate to write a winning offer. Our team 
begins the process by contacting the listing agent to develop a complete understanding of 
what the sellers are hoping for in the offer and to build rapport. 

Once we have that information, we will develop your offer based on our review of 
comparable sales and market value of the home. This is where our negotiating skills begin! In 
addition to price, we will discuss what terms and contingencies you want to include in the 
contract so that your offer stands out to the sellers. 

When submitting your offer, we’ll have your lender call the listing agent to sing your praises 
as the strong potential loan recipient and buyer you are. Using these techniques is how the 
vast majority of our buyers win in their first multiple-offer situation, sometimes even if their 
offer isn't the highest! 

Sellers will occasionally want to respond with a counteroffer that can request anything from a 
higher closing price to a quicker closing. 

Step 5: Offer Accepted! 



Congratulations, the seller has accepted your offer!  

You are now in contract to complete the sale and will be asked to deposit the agreed upon 
earnest money as determined by the purchase price. See below for a timeline of events once 
you're in contract. 

The next step is to schedule an inspection of the property. Typically, there will be a general 
inspection, radon test plus a sewer inspection. Inspections can reveal obstacles that you may 
want to address before you take possession of the home. Thanks to the contingencies we'll 
have placed in your offer, you’ll have flexibility in how to resolve any repairs. For example, 
we can: 

• Prepare a list of requested repairs for the seller to correct. 

• Request seller credit so you can make the repairs after closing. 

• Or you can choose to back out of the contract without penalty. 

Another priority in this stage is to continue the loan process. Your loan officer will walk you 
through every step of the final application and will inform you on best practices, such as 
promptly providing financial documents and tactics to keep your credit stable throughout the 
process. 

The property will also be appraised during this stage. The purpose of a professional appraisal 
is to ensure that you (and the lender) are paying fair market value for the property. 

Step 6: Closing 

Once your loan has been approved and we've satisfied all contingencies in the contract, it's 
time to sign and make your purchase official!  

You will be informed on the exact amount to deliver to the title company conducting the 
closing. The title company is responsible for transferring ownership to you, after making sure 
the home is free of any liens or any other issues. 

An average closing takes about an hour, and after everything is signed, you get the keys to 
your new home! It's an especially thrilling moment, especially if this is your first home 
purchase. 

Step 7: Happily Ever After 

Our team is always here to answer any home or neighborhood questions you might have. Just 
because you are now a homeowner doesn't mean you have lost us as a resource! 

Whether you have questions about your home's value in the future or need information on 
great local contractors, interior designers, landscape architects, or even a great restaurant 
recommendation, we’re here to provide whatever you need! 

Timeline After Going Under Contract 



After you're in contract, things can move pretty quickly. While no two transactions are alike, 
here's a typical schedule from accepted offer to home sweet home. 

1-3 days: Turn in earnest money deposit 

• Usually $3,000 to $20,000 depending on the price of the home. 

• Fully refundable if you back out within the allowed terms of the contract (i.e., You 
don't like the inspection results, can't get a loan, or the property doesn't appraise 
adequately.) 

2-7 days: Inspections 

• Sewer, radon and general inspections. 

• In a competitive market or listing situation, some contracts will be written as an as-is 
offer with a right to cancel. That means you can back out if the inspection results are 
unsatisfactory, but you cannot require the seller to make repairs, in writing. 

• If we find a major issue with the house that would cause us to dissolve the contract, I 
will have a conversation with the listing agent to see if the seller will agree to make 
repairs before giving up on the transaction. 

14-21 days: Appraisal 

• Pending your approval, we will write a report for the appraiser providing evidence to 
support your contract price, including comparable sales, competing offers and 
upgrades the seller has made to the home. 

• If the property doesn't appraise for at least the contract price, you will ask the seller 
to lower the price to the appraised value. If they refuse, you may dissolve the 
transaction and get your earnest money deposit back. Or, you may elect to pay the 
difference in the appraised value and contract price in cash at closing. 

21-30 days: Closing 

At this stage, you will deliver the remainder of your down payment and closing costs to the 
title company and get your keys! 

Buying a home can be a stressful process that requires a bit of physical and emotional 
endurance. We’ll be with you every step of the away to navigate challenges and recommend 
the necessary professional support. It helps to remember that the payoff for this arduous 
journey is the immense achievement and wealth-creating power of homeownership. 

We’re excited to help you on this journey!


