
Atlanta Home Buying Guide
The Blueprint: Working With Jon Effron & Company
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Jon Effron
Associate Broker 
m: 404.259.9147
o. 404.668.6691 
jon.effron@compass.com

About 

Creative Thinkers. Exceptional Listeners. Skilled Negotiators.

A Yankee by birth and an Atlantan by choice,  
Jon Effron resides in the heart of Atlanta with 
his wife and two daughters. Jon is an Atlanta 
housing market expert—he's worked with 
hundreds of home buyers and sellers, created 
and written an award winning real estate blog, 
developed a townhome community, volunteered 
extensively, founded a neighborhood merchant's 
association, co-owned a clothing boutique  
and made thousands of friends along the way.  
 
A proud graduate of the University of Wisconsin-
Madison, Jon is an active community member.  
He currently serves on the Board of Trustees at 
the Jewish Federation of Greater Atlanta, and  
is a Wexner Heritage Fellow.

Guided by 30+ years of experience and expertise, 
we are driven by our passion for helping buyers 
and sellers maximize their real estate investments. 
Our clients are our sole priority, and we have  
built our real estate company around their needs.  
We are results driven, grounded in integrity and 
honesty. This approach has helped us provide 
hundreds of homeowners with unparalleled 
service, knowledge and expertise.
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The Compass Advantage, Defined

The Country’s Leading Agent Community
Compass has not only attracted the top 10% of 
agents in the country, but retained us, with an 
industry-leading 98% of signed agents still with  
the company. The average non-Compass agent 
spends just 11% of their time with clients, but  
thanks to our stellar technology and full-time,  
in-house support staff, I’m 4x more efficient and  
can focus that attention back on you.
 
An Unparalleled Support Network
Compass is backed by some of the most successful 
investors and entrepreneurs in the world, including 
SoftBank Vision Fund, IVP, Wellington Management. 
No other brokerage has leveraged top talent outside 
the real estate industry—from finance, e-commerce, 
media, advertising, hospitality—and applied that 
thinking to modernize our business model.
 
A Top-Tier Marketing Team
As a Compass agent, I have access to an in- 
house marketing and creative studio, comprised  
of designers, strategists, and producers from  
the country's top brands and ad agencies who  
are dedicated to elevating the style and story  
of your property.

Largest Domestic & Global Network
As the fastest-growing brokerage in the country,  
our national infrastructure is paired with affiliates  
in every luxury market around the globe,  
affording unprecedented property exposure.

Compass Collections
Compass also has tools in order to make the home 
search seamless. Called the Pinterest of real estate, 
this curated visual workspace allows agents and 
clients to collaborate in real time. You can easily 
organize homes, centralize your discussions, and 
monitor the market by receiving immediate status 
and price updates. Compass Real Estate is  
your mobile search platform, allowing you to sort 
and filter homes, save them to Collections, and 
correspond with me directly. It also provides 
complete listing information so that you can make 
swift decisions on the go.

Best-in-Class Agents
Compass has attracted the nation's most successful 
agents by investing in people and technology, 
allowing agents more time to advise their clients.

Leadership Team of Experienced Innovators
A diverse group of proven pioneers across 
technology, real estate, marketing, and finance  
are enhancing the brokerage model.

NUMBER OF TOP-PERFORMING COMPASS AGENTS NATIONWIDE:800

COMBINED VALUE OF OUR AGENTS' EXCLUSIVE LISTINGS: $4B+

Unparalleled Resources
Backed by investors with a proven track record, our 
internal teams unite best practices from the most 
successful companies in business, technology,  
and real estate.

Compass takes a high-tech, high-touch approach, combining the  
best agents, transformational tools, and unparalleled marketing  
and support services.

Helping 
everyone find 
their place in 

the world.
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The Home Buying Process

Defining and Setting 
Up A Foundation For  
Success
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Let's Find Your Home
Offers and Negotiation 
Strategies

Contract to Close
Home Inspections

Closing
Working Together Again

Phase 
One

— Defining and Setting Up A Foundation For Success
— Understanding the Market
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1. 
Education on Market 
Financial Pre-Approval

2. 
View Properties 
Choose Property 
Write an Offer with Agent

3. 
Agent Presents Offer to Seller’s Agent

4. 
Negotiate Terms of Offer 

5.  
Offer is Accepted 

6.  
Contract to Close 
Earnest Money Deposited 
Loan Process Initiated 

Steps for Success Defining Success

Buying a house is a big commitment and can be 
stressful. Our job is to be your advocate, take 
care of all the details and make the process an 
amazing experience. As we begin this exciting 
journey together, it’s important that I understand 
your “must haves,” “would like to haves,” 

motivation, timing and expectations. The more 
that I know, the more I can help you. Having a 
good foundation of ideals vs. non-negotiables will 
help make the process as stress free as possible. 
Let’s define success together, and then we can 
go out and make it happen!

Our Commitment to You:
 
• We help you find the right home, in the right 

place, at the right place and we will make the 
process as smooth as possible. 

• We listen to you so that we can make  
sure that we understand your goals. 

• We educate you on the neighborhoods, parks, 
restaurants, services, schools and amenities 
that are the fabric of Atlanta.  

• We make sure you are surrounded by a 
team of experts. We'll make sure you 
have the best team in town: from home 
inspectors to closing attorneys, contractors  
to property surveyors. 

7. 
Due Diligence 
and Home Inspection 

8. 
Repair Negotiation

9. 
Additional Contingencies:  
Appraisal, Financing,  
Sale of Property

10. 
Preparing for closing 
Utility Set-Up 
Movers Scheduled

11. 
Closing

12. 
Move In Celebration

• We always tell you what you need to hear, 
protect your interests, and find the best 
possible home. 

• As our client, you are our number one priority. 
Always.
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Understanding the Market 

When we’ve signed a Buyer Brokerage Agreement, 
it’s time to get started. We’ll begin talking about 
neighborhoods, visiting houses and analyzing 
current market trends.

I’ll explain what to expect and how we  
can move the process forward towards  
your success. 

Phase 
Two

— Let's Find Your Home
— Offers and Negotiation Strategies

Setting Up A Foundation For Success

Buyer Brokerage Agreement 
Before we begin working together, we will sign 
a Buyer Brokerage Agreement. This agreement 
outlines all of our responsibilities to one another, 
and authorizes me to work on your behalf. 

Loan Pre-Qualification 
If you are financing your purchase, getting pre- 
qualified by a lender is the first step. This helps 
you better understand how much you are 
comfortable spending on a home—including a 
down payment and monthly payments.

Timelines, Expectations and Moving Forward 
Once you’ve identified your financing sweet spot 
and we’ve signed the brokerage agreement, we’ll 
begin the process in earnest. We will review your 
goals and timelines, and I’ll begin dedicating my 
time, energy and resources towards making it all 
happen! "I will be your go-too resource for all 
things real estate. I will walk you through the 
process from start to finish. I will make sure that 
we check every box that there is to check. I will 
make sure that the process is as stress free as 
possible, and ideally, even fun!
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Let’s Find Your Home

We traipse through beautiful homes as if you 
were starring in your very own HGTV show. Once 
we identify your most desired wants and needs, 
I'll create an auto-search to help us filter through 
potential options. 

I'll communicate with my extensive network  
to identify secret inventory that has yet to hit the 
market, utilizing the exclusive Compass Coming 
Soon platform to get a jump on our competition.

Offers and Negotiation Strategies 

Once you have found the best choice, we write 
up an offer to the seller. We keep in mind that 
there may be other offers on this property, so  
we need to write a compelling offer. It is my job 
to guide you in making an offer that stands out  
from the rest. 

It is often compelling to include a personalized 
cover letter with your offer to show your reasons 
to purchase the home and that you are a serious 
buyer. If the offer is not immediately accepted, 
I will strategize with you about negotiating your 
best price and terms.

The seller can then respond in 4 different ways

#1 Accept
If the seller accepts your offer, there will be no changes made on behalf  
of the seller and you are now “under contract” to purchase the home.

#2 Counter Offer
The seller may like your offer but come back with a counter. The counter can  
be anything from price, contingency period, offer or any other terms made in  
your original offer. At this point we will go over their counter and decide if you  
want to accept, reject or counter their counter until an agreement is made.

#3 Back Up
The seller may like your offer and want you as back up to an offer they  
have already accepted. If for any reason the first offer falls through or  
cancels, your offer would move into first position.

#4 Reject
The seller can reject your offer without offering or counter.
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Phase 
Three

— Contract to Close 
— Home Inspections
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Contract to Close

Upon contract acceptance, your earnest money 
is due. We move quickly to set up your home 
inspection, and notify your lender to begin 
work on your loan. The first few weeks of the 
transaction can be hectic: the inspection may  
be followed by additional contractor visits, a 

possible negotiation over repairs, a radon test, 
property survey, and a review of home owner's 
association documents. There is a lot to do and 
keep track of at this stage. We manage it all  
and ensure it is done correctly and on time.

DAY 1

Offer is 
accepted and 
clock begins on 
contingencies

Buyer provides 
earnest money 
deposit. All 
parties receive 
critical dates 
summary.

DAY 1-14

Inspections and 
Diligence

Buyer conducts 
home inspection 
& due diligence. 
Buyer may ask 
seller for credits 
or repairs. Buyer 
and Seller either 
agree on terms 
or Buyer walks 
away.

Day 1-21

Loan is in 
underwriting 
and appraisal 
occurs

Buyer’s lender 
works towards 
approving both 
buyer’s ability to 
obtain financing 
and appraised 
value of the 
property. 

DAY 17-30 / 21-45

Pre-Closing

Buyer conducts final 
walkthrough of property. 
Lender reviews final 
Closing Disclosure with 
Buyer, who wires all funds 
to the Closing Attorney.

DAY 30-45

Congratulations

Buyer signs 
loan documents, 
and Seller signs 
deed over to the 
Buyer.

T
im

el
in

e

*This is a general timeline of contract-to-close milestones. Each 

transaction differs, depending on the terms of your contract.

Home Inspection

At this time, it is highly recommended that you have the home inspected.

Visible insulation

Interior plumbing & 
electrical systems

Heating and Air

Roof (basic inspection)

Walls, ceilings, floors

Windows & doors

Foundation  
(basic inspection)

Attic

Not included Septic system Pests / termites IrrigationAir ducts Odors

A standard home inspection includes:
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Suggested Inspections

• General Inspection
• Radon Test
• Pest Inspection 
• Property Survey 

Depending on the findings during inspections,  
we may go back and ask seller for the repair 
work to be done on the property, closing  
cost credits or a reduction of the sales price.  
We need to honor timeline and remove 
contractual contingencies.

We will be receiving and reviewing all seller 
disclosures and reports. These disclosures will go 
over any improvements, upgrades or renovations 
done by the seller. It will also let us know if these 
improvements or additions were made with a 
permit. As the buyer, you have to sign off on  
all disclosures given. It is important you take the 
time to review this information.

— Closing
— Working Together Again

Phase 
Four
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Closing

Before closing, we schedule your final walkthrough 
of the property. During this walkthrough we 
confirm that all inspection items were resolved 
and the house is in greater condition when you 
first went under contract. At this point, you want 
to have transferred all utilities to your new home. 

Working Together Again

Our relationship does not end once your home 
closes and I will be in touch and accessible 
to you Anything you need, I am here to help. 
If you’re looking for a contractor, painter or 
restaurant recommendation, you can call me  
and ill be there to help. 

If you need information to refinance your 
mortgage or challenge your property taxes, I am 
there to help. I provide you with up to date home 
evaluations from time-to-time. 

Testimonials 

"I can't say enough about Jon's professionalism, 
true caring nature, and extensive knowledge/
connections. He brings all these qualities to the 
table for his clients, not just in the real estate 
transaction, but in the transition to their new  
home/community. Throughout the home selling 
and buying process, Jon was extremely responsive 
and thoughtful in his recommendations to us. I've 
worked/known a lot of realtors, and Jon is the  
most service-oriented realtor I have worked with. 
Simply put, Jon is the best." 
C.S., Atlanta

"I am so grateful to Jon Effron and his team for 
his assistance in closing today on our "dream 
lot". Nine months ago I spoke with Jon and told 
him I was looking for a black swan unicorn of a 
lot to build my dream house. To my surprise Jon 
called me 4 months later with an opportunity. It 
was perfect.  With Jon's advise we successfully 
negotiated a contract at a price materially less 
than list price. Jon was instrumental in negotiating 
additional time concessions from the Seller ."
T.M., Atlanta

“After we made our choice, their expertise and 
care really kicked in, from negotiating price, to 
arranging inspections, renegotiating after the 
inspections, choosing a closing attorney, finding 
a great mortgage agent, and even to giving 
continuing homeowner advice after the sale.  
We had a great experience, and I heartily 
recommend these guys!”
C.T., Atlanta

“When my wife and I contacted Jon and Chip, 
we knew almost nothing about Atlanta, what 
the housing market was like, where we might 
like to live, etc. Worse, we lived out of town, and 
were only able to visit ATL at random times, 
with little notice. Somehow, one of Jon or Chip 
was available to show us homes on each of our 
trips. They got to know us, helped us understand 
the various neighborhoods (in the ways that 
mattered to us), and were super patient, even 
when we made multiple visits over multiple weeks  
to the house that we ultimately purchased.” 
K.O., Atlanta 

“We worked with Chip Ivie to find our first 
single-family home. He was extremely helpful 
in explaining Atlanta to us, as we were both 
new to Georgia. He was extremely responsive 
and available to schedule home viewings. He 
explained the process of buying a home at our 
first meeting and showed us a copy of some of 
the documents that would be signed at closing  
so we could review some of the stipulations prior 
to signing. He was great at negotiating for us so 
that we ended up with our dream home! Would 
highly recommend Chip Ivie and his team, they 
will go to great lengths to get you what you want.”
M.P., Atlanta
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FAQ's

Who pays the buyer’s agent’s commission? 
The buyer’s agent’s commission is paid for 
by the seller. That said, when representing 
you in the transaction, we work for you— 
not the seller.

How long does it take to find the right home? 
The process is a little bit different for every 
buyer. Some buyers find the right home  
on their first day out. Others take a little 
longer. We’re in constant contact with 
our clients to make sure that we’re seeing 
the right houses, setting appropriate 
expectations, and helping you find the 
right home within a timely manner.

How long does it take to close once we’re 
“under contract”? 
It all depends on what the buyer and seller 
agree to, but in the Atlanta market, it’s 
typically 30-40 days.

 
 

What will my closing costs be? 
This is one of the reasons why it’s absolutely 
essential that you’re working with a good 
lender. Your loan officer should be able 
to provide an estimate that will help you 
analyze not just what you’ll need in order 
to close, but what your monthly mortgage 
payments will be as well.

Is a home inspection necessary? 
Yes. There’s a longer answer to this question, 
but—spoiler alert—it starts with yes and 
ends with yes.

I’ve never bought a home before—and I 
know this might be a dumb question, but.... 
Hate to cut you off… but there are no 
dumb questions. The key to a successful 
buyer-broker relationship is open, candid 
communication. Please, please, please  
never hesitate to ask. We’re here to help 
make this experience exceptional, and 
answering lots of questions if part of  
the process!

Key Terms

Appraisal 
An assessment of the property’s fair  
market value. This is typically required 
by all lenders for the purposes of 
underwriting a mortgage. 

Buyer’s Agent 
A buyer’s agent acts on behalf of, and 
represents a buyer is a real estate 
transaction. A buyer’s agent will have  
your best interests in mind and should  
ensure your interests are well represented 
throughout the home buying process.

Closing Costs 
These are the costs outside of the sales 
price that must be paid to cover the cost  
of the transaction. The costs include the 
loan origination fee, closing attorney’s fees, 
title insurance, transfer taxes and more  
(we’ll take you through the Purchase and 
Sale Agreement to go through all fees).  
Your loan officer should be able to provide 
you with closing cost estimates at a  
variety of purchase price points.

Comparable Market Analysis 
Also known as “comps." Prior to writing 
an offer, we’ll do a comprehensive market 
analysis of the property that you’ve 
identified to purchase. This will ensure  
that we’re able to develop the right offer 
strategy to help you purchase the home  
with the most favorable terms possible. 

Earnest Money  
This is the deposit that you provide to 
show your good faith in moving forward 
to purchase the property (in Georgia, it’s 
typically a minimum of 1% of the sales  
price of the property). 

Under Contract 
This term refers to the time between when 
all parties have signed the purchase and 
sale agreement, and the actual closing date.  
This only occurs once all parties have agree 
to all terms of the contract.

Victory 
Victory is the first time that you walk in to 
your new home, after closing. It’s all yours, 
and years of making amazing memories 
living there are ahead.



Who You 
Work With Matters


